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FEATURES

  FOR LEASE
  5,099 - 21,302 SF AVAILABLE
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1720 LAKEPOINTE DRIVE

Located one block east of I-35 off of Corporate Drive

Single-story office building totalling 80,000 SF

Free surface parking - 4.5/1,000 tenant allotment

No common area factor

Direct outside access to each tenant suite

Complete tenant control of air conditioning and heating

Numerous restaurants within walking distance

Easy access to the Metroplex via I-35, Hwy 121 & Hwy 190

Walking distance to public transportation



MAP KEYMAP KEY
1 On the Border
2 Razzoo’s Cajun Café
3 Kyoto Hibachi & Sushi
4 Chili’s Grill & Bar
5 El Fenix
6 Best Western Lewisville
7 Mattito’s
8 Aw Shucks
9 Studio Movie Grill
10 Outback Steakhouse
11 Cantina Laredo
12 FedEx Office
 Print & Ship Center

13 Shopping Center: 
 a Michael’s
 b Barnes & Noble
 c OfficeMax
 d PetSmart
 e Marshalls
 f Old Navy
14 Chick-Fil-A
15 McDonald’s
16 Freebird’s World Burrito

17 Vista Ridge Mall
 a Dillard’s
 b Sears
 c JCPenney
 d Macy’s
 e Cinemark
18 LA Fitness
19 Best Buy
20 Buffalo Wild Wings
21 Starbucks
22 Costco
23 Saltgrass Steakhouse
24 Hilton Garden Inn
25 Courtyard by Marriott
26 Fairfield Inn & Suites

27 Lakepointe Crossing
 a Academy 
  Sports & Outdoors
 b Olive Garden Italism
 c Conn’s Home Plus
 d Toys “R” Us
28 Lakepointe Town Crossing
 a Target
 b Ross Dress for Less
 c Party City
 d Chase Bank
 e PeiWei
29 Homewood Suites 
  by Hilton
30 Main Event Entertainment

31 Waffle House
32 Church’s Chicken
33 Shipley Do-nut
34 Townplace Suites
35 Holiday Inn Express
36 Hampton Inn & Suites
37 Springhill Suites
38 Residence Inn & Suites
39 At Home

SURROUNDING AMENITIES 
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
A BROKER is responsible for all brokerage ac�vi�es, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
Put the interests of the client above all others, including the broker’s own interests; 
Inform the client of any material informa�on  about the property or transac�on received by the broker;
Answer the client’s ques�ons and present any offer to or counter-offer from the client; and
Treat all par�es to a real estate transac�on honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wri�en lis�ng to sell or property management agreement. An owner's agent must perform the broker’s minimum 
du�es above and must inform the owner of any material informa�on about the property or transac�on known by the agent, including 
informa�on disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri�en representa�on agreement. A buyer's agent must perform the broker’s minimum du�es above and must inform the buyer of any 
material informa�on about the property or transac�on known by the agent, including informa�on disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the par�es the broker must rst obtain the wri�en 
agreement of each party to the transac�on. The wri�en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga�ons as an intermediary. A broker who acts as an intermediary:   

Must treat all par�es to the transac�on impar�ally  and fairly;
May, with the par�es' wri�en consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instruc�ons of each party to the transac�on. 
Must not, unless specically authorized in wri�ng to do so by the party, disclose: 
ᴑ that the owner will accept a price less than the wri�en asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submi�ed in a wri�en offer;  and
ᴑ any conden�al informa�on or any other informa�on that a party specically instructs the broker in wri�ng not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac�on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner rst.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
The broker’s du�es and responsibili�es to you, and your obliga�ons under the representa�on agreement. 
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This no�ce is being provided for informa�on purposes. It does not create an obliga�on for 
you to use the broker’s services. Please acknowledge receipt of this no�ce below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following informa on about 

brokerage services to prospec ve buyers, tenants, sellers and landlords. 

.

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov 
     IABS 1-0

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 
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